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32 Rose Avenue
VENICE, CA 90291

3 UNITS

Amazing Location
List Price: $2,050,000

Ideal for an Owner/ User

or Investor ':_
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David Weinberger *&'
- Executive Vice President
818.970.0915

david@theseymourgroup.net
DRE #01349349
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EXECUTIVE SUMMARY

SITE DESCRIPTION

Units 3
Year Built 1968

List Price $2,050,000

Rare ﬂppﬂl’tuﬂ{tﬂ' to own a residential income prﬂ[}eﬂy‘ Lot Sq Ft 3 311
just a few steps W from Venice Beach and the Pacific :
Ocean. 32 Rose Ave is located where you can feel the
ocean breeze from every room and see the beﬂLHy'
that abounds from the paties. This beach oasis is where
residents can enjoy a neighborhood filled with character,
history, and neighborhood offerings such as the Venice
Beach, dining, and shopping options as well as numerous
outdoor activities. This serene neighborhood of Venice _
encapsulates natural beauty with a small-town beach vibe. Opportunity
You can also venture out and take part in al the
community events that Venice has to offer.

Bldg Gross 5q H 3.001

Parking Spaces 4

Zoning

The property features an excellent unit mix of One (2)
Bedroom + (2) Bathroom unit. Along with One (1) Bedroom +
(1) Bathroom unit. There is alsc a (1) Bedroom + (1) Bathroom
unit that is delivered vacant. The exterior and interior are
aesthetically pleasing and reflects idylic neighborhood * Tifie refiects o fourplex: Buyer fo da thair own due difigence.
charm which savvy owners are seeking and renters will pay
a premium for.
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1968

Year Built

3,311 SF

Lot Sze
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32 Rose Avernue

Pride of ownership

Just A Short Stroll To The Beach

Great unit mix

First time on market in 50 years

Prime Venice Beach location

High demand rental area

Quaint neighborhood feel

Private enfrances

4+
+
(| 4

Environmentally conscious ared

4 onsite parking spaces in the rear

Just blocks from the beach

Highly walkable

Fantastic area for bicyclists

Close to restaurants

Below market rents

Significant upside potential
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32 Rose Avernue

Today, Venice is one of the most
populardestinationsin Los Angeles
for visitors and locals alike. From its
days as home to Beat Generation
poets and artists, Venice continues
to be an important Los Angeles
cultural center.




32 Rose Avernue

Whether you're looking for some
fun in the sun, a unigue shopping
experience, or a sophisticated
evening of art and music, Venice
has it all.

Just imagine dining at delectable
restaurants such as Gjelina and
Gjusta with the pacific waves
crashing in the background.
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32 Rose fAvenus

T i
Nearby Notable Attractions:

Venice Beach

Santa Monica Pier

Muscle Beach

The Boardwalk

Venice Canal Historic District
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32 Rose Avernue

AREA HIGHLIGHTS
7 Miles 19 Miles 1Miles 5 Miles 3 Miles

2 ot to o
M ALIBU SANTA MONICA . SANTA MONICA

PIER COLLEGE
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32 Rose Avenue WALK SCORE
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RENT ROLL

:--.i !—.-g_ﬁ = ::EE:

: . <
30 N :
- ' .;_'_.n
! r | -
. 1 o’ ’ 2
[-. =~ R I - . " | .
- - -
= - ™ N
- - et --h\\ ! - & i .
S <
r v C . B
ol / ==l
= i
= - o | W i .{4 =,
= 6 ¥ ! g a o~ o
- L { I F 1 A e -
T e_ - =

Offering Memorandum 12



S

the

eymour
group

All materials and information received or derived from KW Commercial its directors, officers, agents, advisors, affiliates and/or
any third party sources are provided without representation or warranty as to completeness, veracity, or accuracy, condition
of the property, compliance or lack of compliance with applicable governmental requirements, developability or suitability,
financial performance of the property, projected financial performance of the property for any party’s intended use or any and
all other matters.

Neither KW Commercial its directors, officers, agents, advisors, or affiliates makes any representation or warranty, express
or implied, as to accuracy aor completeness of the any materials or information provided, derived, or received. Materials and
information from any source, whether written or verbal, that may be furnished for review are not a substitute for a party's active
conduct of its own due diligence to determine these and other matters of significance to such party. KW Commercial will not
investigate or verfy any such matters or conduct due diligence for a party unless otherwise agreed in writing.

EACH PARTY SHALL CONDUCT [TS OWN INDEPENDENT INVESTICATION AND DUE DILIGENCE

Any party contemplating or under contract or in escrow for a transaction is urged to verify all information and to conduct
their own inspections and investigations including through appropriate third party independent professionals selected by
such party. All financial data should be verified by the party including by abtaining and reading applicable documents and
reports and consulting appropriate independent professionals. KW Commercial makes no warranties and/or representations
regarding the veracity, completeness, or relevance of any financial data or assumptions. KW Commercial does not serve as a
financial advisor to any party regarding any proposed transaction. All data and assumptions regarding financial performancs,
including that used for financial modeling purposes, may differ from actual data or performance. Any estimates of market
rents andfor projected rents that may be provided to a party do not necessarily mean that rents can be established at or
increased to that level. Parties must evaluate any applicable contractual and governmental limitations as well as market
conditions, vacancy factors and other issues in order to determine rents from or for the property. Legal guestions should be
discussed by the party with an attorney. Tax questions should be discussed by the party with a certified public accountant or
tax attorney. Title guestions should be discussed by the party with a title officer or attorney. Questions regarding the condition
of the property and whether the property complies with applicable governmental requirernents should be discussed by the
party with appropriate engineers, architects, contractors, other consultants and governmental agencies. All properties and
services are marketed by KW Commercial in compliance with all applicable fair housing anvd equal opportunity laws, We
obtained the information above from sources we believe to be reliable. However, we have not venfied its accuracy and make
no guarantee, warranty or representation about it It 5 submitted subject to the possibility of errors, omissions, change of
price, rental or other conditions, prior sale, lease ar financing, or withdrawal without notice. We include projections, opinicns,
assumptions or estimates for example anly, and they may not represent current or future performance of the property. You and
your tax and legal advisors should conduct yvourown investigation of the property and transaction.
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4061 LAUREL CANYON BLVD, STUDIO CITY, CA

www. TheSeymourGroup.net

David Weinberger David Rothblum
Executive Vice President Probate & Trust Sales Direcior
818.970.0915 818.400.0803
david@theseyrmourgroup.net DR@MaxOnePropertiescom
DRE #01349343 DRE #01332525
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Each office is independantly owned and cperated.



